
Fall Mini AcademyFall Mini Academy

Wednesday, November 11, 2009Wednesday, November 11, 2009

7:30 a.m. - 5:30 p.m.7:30 a.m. - 5:30 p.m.

Featured Suppliers:Featured Suppliers:

Park and Sun SportsPark and Sun Sports

Sanford Business-to-BusinessSanford Business-to-Business

Larry Mays, 

Boardwalk Marketing

Matt Kentner, 

Leatherman Tool Group

Matt is currently the National Sales Manager for 

Leatherman Tool Group.  Previously he was National 

Sales Manager for High Sierra Sport Company, a retail 

bag line who is very active in our industry.  He started 

his career in Corporate Markets as a manufacturer’s 

representative. Matt has spent many years bridging the 

gap between retail and corporate sales.  He will address 

the strengths and issues involved in working with 

globally recognized brands and give you insight into 

how you can best harness the power of a brand.

Larry Mays is the President 

of Boardwalk Marketing, 

a product decorating 

company located in Erie, PA 

that specializes in special 

effect apparel decorating.  

Boardwalk is generally 

recognized as one of the 

foremost suppliers of premium 

quality apparel decorating 

in the industry.  Larry is 

a 35 year veteran of the 

Promotional Products Industry and a frequent speaker 

for PPAI and for Regional Associations around the 

country on a wide range of topics in apparel decorating, 

art, sales and marketing.  He is a graduate of Case 

Western Reserve University in Cleveland, OH. The problem 

is, Larry Mays is not your typical speaker. Over the 

last 5 years he has traveled to 15 states and educated 

thousands of people on a diverse assortment of subjects.  

Most recently, he has devoted an enormous amount of 

research and analysis to the economy and in particular 

how what is happening in the economy at large will 

require businesses to completely re-think how they must 

operate to be successful over the next 3-5-7-10 years. 

Embassy Suites Denver Tech Center

10250 E. Costilla Avenue, 

Centennial CO  80112

Cost: 

$65.00 - Members

$75.00 - Non-Members

Schedule of Events:

7:30 a.m. - 8:00 a.m. 

Check-In & Continental Breakfast

8:00 a.m. - 8:30 a.m. - Featured Suppliers

Park and Sun Sports

Sanford Business-to-Business

8:30 a.m. - 10:00 a.m. - SESSION 1

“Working With Retail Brands”

Matt Kentner, Leatherman Tool Group

10:00 a.m. - 10:15 a.m. - BREAK

10:15 a.m. - 12:00 P.m. - SESSION 2

“How to Use Premium Quality Apparel 

Decorating to Attract New Clients”

Larry Mays, Boardwalk Marketing

12:00 p.m. - 1:00 p.m. - LUNCH

1:00 p.m. - 3:00 p.m. - SESSION 3

“What Target Marketing is and How to Use 

it for Success in 2010 and Beyond”

Larry Mays, Boardwalk Marketing

3:00 p.m. - 3:15 p.m. - BREAK

3:15 - 4:30 p.m. - SESSION 3 continued

4:30 p.m. - 5:30 p.m. - Closing Reception



SESSION 1: Matt Kentner, 

“Working with Retail Brands”

SESSION 2: Larry Mays, 

“How to Use Premium Quality Apparel Decorating to Attract New Clients”

Boardwalk Marketing is one of the best apparel decorating companies in America.  They have 

developed a program called “Decorated For Success” which focuses on providing education on Apparel 

Decorating Techniques commonly used when decorating apparel.  The program provides a particular 

focus on Screen Printing and Special Effect Decorating Techniques.

Statistics have shown that the vast majority of customers in America have never even seen the 

dynamic cutting edge decorating techniques that area available for apparel decorating.  Distributors 

who are armed with the knowledge and the samples have the opportunity to stand out from the 

crowd and provide their clients with apparel that looks the best.  Since apparel is the number one 

product most clients buy every year, quality decorating capability does more to enhance the selling 

experience than any other service.

It is a common misconception in businesses all across America that they key to success in business is 

“Advertising.”  Nothing could be further from the truth.  The “new economy” will require businesses 

of all sizes and descriptions to use smaller budgets to accomplish more than ever before.  Cutting 

through the advertising clutter is everyone’s challenge.  Target Marketing is the key to success.

In this seminar program, we will discuss exactly what Target Marketing is and why it matters.  But 

most importantly, we will outline how you can educate prospective new clients about how they can 

use Target Marketing techniques to grow their businesses and achieve greater profits every day.  The 

key to reducing “price competition” is to increase your “consultative capabilities.”  This seminar is the 

place to start.

SESSION 3: Larry Mays, 

“What Target Marketing is and How to Use it for Success In 2010 and 

Beyond”

“A New Playing Field - 

Professional Development: 

Your Game Piece for Success”  

Free parking, 

great appetizers, 

continental breakfast, 

incentives,

and a Salute to our veterans!

Matt Kentner will present a round table discussion examining how retail brands fit into the Promo-

tional Products world.  Discussion will include some of the myths and issues the average ASI Distribu-

tors might encounter when selling branded products.  The goal of the presentation will be to help 

break down some of the objections distributors may have and give them the tools needed to be suc-

cessful making branded products part of their selling arsenal.



Fall Mini Academy

Speakers: Matt Kentner, Leatherman Tool Group;

Larry Mays, Boardwalk Marketing

Wednesday, November 11, 2009

7:30 - 5:30 p.m.

Embassy Suites Denver Tech Center

(10250 E. Costilla Avenue, Centennial CO  80112)

Deadline to Register: Friday, November 6, 2009

Please photocopy this form and use a separate form for each person in your company.

Name: __________________________________________________________________________________________________________

Company Name: ________________________________________________________________________________________________

Address: ________________________________________________________________________________________________________

City: ________________________________________  State: _________________________  Zip: ______________________________

Phone: ____________________________________________________  Fax: ________________________________________________

Email: ___________________________________________________________________________________________________________

Are you a CAS _______  MAS ______ ?

 Registration Fees: (per person)  By 11/6/2009  After 11/6/2009 Day of Event (Walk-in)      Amount Registration Fees: (per person)  By 11/6/2009  After 11/6/2009 Day of Event (Walk-in)      Amount

RMRPPA Members:

*Membership must be current 

 Member Registration   $65.00   $75.00   $80.00             $ _________ 

*Those who attended the June Professional Development Session can register for the reduced rate of $45.00

 Non-Members:

 Non-Member Registration  $75.00   $85.00               $90.00   $ _________

  Payment Information:

� Check – Make payable to RMRPPA 

� Visa       � MasterCard

Cardholder’s Name (print): _____________________________________________________________ 

Card Number: ________________________________________ Expiration Date: _________________

Cardholder’s Signature: ________________________________________________________________

Please send payment to:

Rocky Mountain Region Promotional Products Association

3030 W. 81st Avenue, Westminster, CO  80031

Phone: 303-433-4446  Fax: 303-458-0002  www.rmrppa.org

CANCELLATION POLICY: No refunds after November 6, 2009

 $GRAND TOTAL: 

 Registration Information:  Registration Information: 


